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Abstract. Wholesale trade (B2B trade) plays a critical role in the supply chain by
connecting manufacturers with distributors and retailers. It ensures efficient flow of
goods, price stability, and competitive market conditions, while enabling market
expansion for producers and quality choice for buyers. Modern wholesalers also act as
market intelligence providers, helping manufacturers to forecast demand and adapt
production strategies. In many cases, wholesalers manage logistics and inventory,
ensuring rapid delivery and cost savings for retailers and business customers. The
academic research highlights that wholesale trade is a key component of economic
relations and significantly supports the functioning of retail channels and overall
economic development
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AnHoTanusi: OnToBasi TOPrOBIISA MPEACTABISIET COOOM BasKHEHIIUI 3J1eMEeHT
CHCTEMbI TOBAPHOI0 OO0palleHMsi, OOCCIECUMBAIOUIMNA CBSI3b MPOU3ZBOJUTEIICH C
TUCTPUOBIOTOPAMHU U PO3HUYHBIMU ToproBiiamMu. OHa crocoOCTBYET I(PPeKTUBHOMY
nepeMelieHHI) TOBAPOB, TOJJCPKAHUIO IIEHOBOW CTAOMIIBHOCTH, PaCHIUPEHHUIO
PBIHOYHOTO OXBaTa U (POPMUPOBAHUIO KOHKYPEHTHOM cpeabl. ONTOBbIE TOPTrOBIIbI

BBIITOJHAOT JIOTHUCTHYCCKHC q)YHKI_II/II/I, AHAJIM3UPYIOT prHO‘-IHBIﬁ CIIpOC U MMOMOTaroT
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IMOCTAaBIIMKAM aJalITUPOBATL IIPOU3BOACTBO II0A TCKYHIIHC YCJIOBUAI. I[aHHLIG
I/ICCJ'ICI[OBaHI/Iﬁ MOAYCPKUBAIOT, YTO OIITOBAA TOPIOBJIA ABJISICTCS KIIFOUCBBIM 3JICMCHTOM
DKOHOMHMYECKUX OTHOIICHWHM M TECHO CBsJ3aHa C 3(1)(1)€KTI/IBHOCTBIO PO3HHUYHBIX
COBLITOYHBIX KaHAJIOB U Pa3BUTUCM HaHHOHaJILHOfI 3KOHOMHUKMU.

Kniouesble cnosa: OniroBas Toprosisi, B2B Toprosist, onToBbIl phIHOK, KaHAJIBI
pacinpCaciCHus, LOCIIOYKa IIOCTABOK, OIITOBBIC IIPOOAXKH, ITOCPCAHHUKH, JIOTHMCTHKA,
OCHOBAsA CTpATCrusd, pPbIHOYHAA KOHKYPCHIHA, MCXAHHU3MBI ONTOBOM TOPI'OBJIH,
PO3HHUYHAsA TOPIOBJIA, 9KOHOMHUYCCKOC PA3BHUTHUC, B3aMMOOTHOIICHHUSA C KIHMCHTAMM,
QJICKTPOHHAsA OIITOBAs TOPITOBJIA, OIITOBAA TOPIOBJLA I[CTCKOﬁ OI[G)KI[Oﬁ.

The essence of wholesale trade is that it is important for the development of the
economy. Through wholesale trade, direct contacts are established between
manufacturers and distributors, which ensures fast delivery of products and quality
control. Also, through wholesale trade, competition in the market increases and a wide
range of choices are created for consumers. This trading model is also widespread on a
global scale and is used in various industries: from food to technological products. The
success of wholesale trade largely depends on marketing strategies and customer
relations.

Wholesale trade, or “b2b” (business-to-business) trade, is an important part of
professional trade, the main purpose of which is to sell products or services in large
quantities. This type of trade is usually carried out between manufacturers and
wholesalers. The main goal of wholesale trade is to reduce costs, keep the prices of
products and services at a competitive level, and ensure prompt delivery to customers.
Also, through wholesale trade, companies have the opportunity to optimize their
production processes and use resources efficiently.

In addition, another important goal of the wholesale type is to strengthen its

position in the market. This is mainly achieved by attracting new customers and
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developing long-term relationships with existing ones. Wholesale companies often
strive to improve the quality of products and offer innovative solutions. In this way, they
not only increase their own profits, but also contribute to the development of the entire
industry.

This allows customers to receive discounts for large orders, as well as
to meet the need for large quantities of goods for retail or production
or business use. For many manufacturers and suppliers, wholesale is
the main distribution channel and a source of a significant portion of
their revenue.

Wholesale has a number of advantages for both sellers and buyers. For
sellers, it is @ way to increase sales volume and distribute inventory
efficiently. Wholesale also allows you to reduce packaging and
shipping costs through larger orders. For buyers, wholesale usually
means lower prices per item, because the more you buy, the lower the
price per item. This makes wholesale attractive to retailers, who can
then sell the products at a higher price and make a profit. One of the
important advantages of buying wholesale children's clothes online is
that the stores offer clothes in different sizes, shapes, patterns, as well
as shades. This alternative benefits mothers and fathers who want to
buy the best and most elegant clothes for their little one.

The main functions of wholesale trade are:

- Supply of large quantities. In wholesale trade, goods are supplied in
large quantities, which allows you to effectively meet the needs of
enterprises, retail stores and other wholesale buyers.

- Providing competitive prices. Due to the scale of purchases,
237
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wholesale suppliers can offer lower unit prices, which makes their
products attractive to buyers.
- Distribution of goods by distribution channels. Wholesale trade
plays the role of an intermediary between manufacturers and
retailers, ensuring the effective distribution of goods through various
distribution channels.
- Meeting the needs of business customers. It allows enterprises to
purchase the necessary goods in large quantities for subsequent sale
or use in production.
- Ensuring the diversity of the assortment. Suppliers offer a wide
range of products by brands and categories, which allows customers
to choose the most suitable options for their business.
- Providing additional services. Wholesale trade can include providing
additional services such as logistics, warehousing, product labeling,
and even marketing support.
- Market creation. Trade creates a market where supply and demand
meet, and prices and transaction terms are set.
- Another important function of wholesale trade is to support
economic development. Trade is an important element of the
economy because it creates jobs, increases production, and expands
markets.
This table presents a table of wholesale trade mechanismes.

Table 1
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Main types of wholesale mechanismst

No.  Mechanism name Description Advantages Disadvantages
1 Direct wholesale Directly from the Low price, strong Coverage area is
manufacturer to the control limited.
buyer
2 Trading through Through a distributor or ~ Broad market, The price is higher.
intermediaries dealer easy logistics
3 Warehouse sales The product is stored and  Fast delivery Storage costs
sold in a warehouse.
4 Contractual sales Long-term agreements Stability, Low flexibility
guarantee
5 Electronic wholesale  Through online platforms Fast, transparent ~ Technical
(B2B) connection
6 Auction and tender Comepetitive trading Best price The process is
complicated.
7 Logistics and Transport and payment Reduces risks Additional cost

financial mechanisms  systems

Wholesale and retail trade between difference is that the first
goods enterprises and other wholesale to customers many in quantity
or public accordingly sell for intended . The second last to consumers
aimed at to divide , goods little in quantity to sell own inside takes .
Wholesale prices usually big in size purchases because of low will be
retail unity price and additional packaging , logistics and other
expenses because of high to be can . The customers of wholesale
suppliers are usually businesses such as retail stores or businesses that
sell clothing, including children's clothing. Retail customers are end
consumers who purchase goods for personal use. Also, wholesale
often involves negotiating contracts and delivery terms, while retail
involves the simpler process of selling directly to consumers.

How does wholesale differ from retail? It focuses on selling goods in

1 Author's development
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large quantities or bulk to businesses and other wholesale buyers,
allowing them to save on prices due to the volume of their purchases.
In contrast, retail focuses on meeting the needs of end consumers and
involves selling goods in small quantities, which is usually reflected in
higher unit prices. Wholesale suppliers often work with businesses
such as retail stores or companies that need large quantities of goods
to sell. Retail, on the other hand, is aimed at end consumers who
purchase goods for their own needs.
It is also worth noting that wholesale usually involves specific sales
processes, such as concluding contracts and negotiating delivery
terms, while retail is simpler and often involves selling goods directly
to the end consumer. In addition, wholesale often uses special sales
channels, such as wholesale markets, exhibitions or online portals
specializing in wholesale purchases. These channels allow wholesale
buyers to effectively choose a wide range of products and receive
competitive prices. In general, wholesale and retail perform different
functions and target different market segments, but together they
ensure the effective functioning of trade relations and meet the needs
of business customers and end consumers.
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